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The chance to buy 70 acres of beach-
front property on Keewaydin Island and
Gordon Pointe in Naples has generated
interest from buyers near and far.

On Tuesday the call for offers ended,
with prospective buyers still touring the
property as the 5 p.m. deadline loomed.
Going through those offers will take
time, but a closing could happen within a
few months, said Robert McEwan, one of
two CBRE agents marketing the proper-
ty.

“We’ve had over 20 tours and multiple
offers,” he said. 

Offers have come from local, national
and international buyers. Interested
buyers include real estate investors, de-
velopers and the wealthy who want the
property for their own enjoyment.

“More than likely we will choose the
best offers and ask for a best and final
offer within the next two weeks,” said
McEwan, a commercial real estate bro-
ker and land specialist based in Orlando.

The property is owned by John “Jack”
Donahue and his wife, Rhodora, who will
keep their residences at 100 and 104 Bay
Road, where Gordon Drive meets the in-
let, but have put their other nearby real
estate holdings up for sale. 

“It’s just a very high profile, unique
property, so the interest has been the
most I’ve ever seen on a property,” said
McEwan, who has been in the real estate
business for 30 years.

Some of the interested buyers want
pieces of the property, while others want
it all. The Donahue family’s preference
is to sell everything included in their 62-
page confidential offering memo to one
buyer.

“It’s a little bit of a jigsaw puzzle, and
that is why it takes time to sort through

the offers and review with the family
and decide what the best way to go is,”
McEwan said.

The holdings comprise property the
Donahues have acquired over more than
40 years, beginning with a home off Gor-
don Drive in the posh area of Port Royal
along the Gulf of Mexico. 

The offering includes:
» ready-to-build lots on the northern

tip of Keewaydin;
» a lounge for arriving and departing

guests on the island;
» a 4,700-square-foot lodge;
» a beachfront single-family estate

stretching nearly 16,000 square feet;
» tennis courts;
» a helicopter landing pad. (If you

don’t have a helicopter, the only way to
get to the island is by boat.)

Gordon Pointe’s three undeveloped
lots are up for sale, along with a water-
front home and personal yacht basin on

Gordon Pass, which can accommodate a
200-foot yacht or three yachts up to
75 feet. Also up for grabs is the Bay Ma-
rina off U.S. 41 in Naples.

A well-known Naples philanthropist,
Jack Donahue made his fortune running
Pittsburgh-based Federated Investors
(he is a co-founder and still serves as
chairman emeritus). Founded in 1955,
the investment management firm has
$364.1 billion of customer assets under
its control.

The property is being marketed “as
is” and as it’s zoned. Up to 16 homes could
be built on the undeveloped lots on Kee-
waydin.

Although the offering is unpriced,
some have speculated it could sell for
$100 million to $150 million to the right
buyer.

About 85 percent of Keewaydin Is-
land is government-owned, protecting
most of it from development — and mak-

ing the Donahue family’s property on the
northern end of the island all the more
exclusive and attractive to buyers.

Decades ago the potential for com-
mercialization of the northern end of
Keewaydin faced strong opposition,
leading to settlement agreements that
prevent commercial development and
limit residential development to no more
than 20 single-family homes, said Andy
Deane, president of the Port Royal Prop-
erty Owners’ Association, in a recent let-
ter addressing concerns about the future
of the island. 

More development on the island
would have meant more traffic in Port
Royal, with more people accessing the
remote island by boat from the neighbor-
hood. That’s why the community united
to fight commercial growth so many
years ago.

“Though the northern part of Kee-
waydin Island is for sale today, we as
Neapolitans should be reassured that the
careful and strategic efforts set forth in
prior years have protected this land in
perpetuity and should feel comfortable
that the integrity of our pristine, primi-
tive island of Keewaydin will be main-
tained and uncompromised,” Deane
said. 
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Aerial photo of Donahue Family property at Gordon Point.

“It’s just a very high
profile, unique
property, so the
interest has been the
most I’ve ever seen
on a property.”
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Dollar General’s newest store at 440
W. Elkcam Circle in Marco Island is
now open.

In a press release, the company
said, “In its new location, Dollar Gen-
eral will offer area residents a conve-
nient new place to shop for everyday
essentials at low prices.”

Dollar General will celebrate the
store’s official grand opening starting
at 8 a.m., Saturday, April 29, with free
prizes and special deals. 

Additionally, the first 50 adult shop-
pers at the store will receive a $10 Dol-
lar General gift card and the first 200
shoppers will receive a Dollar General
tote bag with complimentary product
samples, among other giveaways.

“Dollar General is committed to de-
livering a pleasant shopping experi-
ence that includes a convenient loca-
tion, a wide assortment of merchan-
dise and great prices on quality prod-
ucts,” said Dan Nieser, Dollar

General’s senior vice president of real
estate and store development. “We
hope our area customers will enjoy
shopping at Dollar General’s new loca-
tion.”

“Dollar General stores offer conve-
nience and value to customers by pro-
viding a focused selection of national
name brands and private brands of
food, housewares, seasonal items,
cleaning supplies, basic apparel and
health/beauty products,” the release
stated.

The store’s layout is designed to
make shopping simple for customers.
Seasonal products are displayed in the
center of the store, departments are
easily recognizable with visible sig-
nage and coolers are located at the
front of the store.

Traditional Dollar General stores
employ approximately six to 10 people,
depending on the need. 

Anyone interested in joining the
Dollar General team may visit the Ca-
reer section at dollargeneral.com.
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According to Mark Smith, president
of Harwick Homes, the Southwest Flori-
da luxury homebuilder recently began
construction of a new custom estate
home on Marco Island.

Designed by award-winning architect
Jonathan Kukk of Kukk Architecture &
Design, the 6,300 square foot private res-
idence offers commanding waterfront
views overlooking Caxambas Pass situ-
ated at the southern tip of southeast Mar-
co Island, Florida and represents Har-
wick’s first residential build on the re-
sort island.

Established in 1986, Harwick Homes
is well-known for creating luxury cus-
tom homes along Southwest Florida's
coast and in new-home communities,
thanks, in part to its seamless Design-
Build-Plus process that focuses on trust
and communication.

“We believe the process of building a
home should be one of the most pleasur-
able experiences of our clients’ lives, a
flawless evolution that begins with the
initial design and includes the decisions
made along the way to make your dream
a reality,” explains Smith. “We use the
latest building materials, methods and

technology to deliver a high quality cus-
tom home that perfectly captures our cli-
ents’ vision and exceeds their expecta-
tions,” he continues.

“This Marco Island location is one of
the most sought-after waterfront loca-
tions in Southwest Florida, with deep wa-
ter canals that afford easy access to the
Gulf of Mexico,” he confides. “With na-
ture and art brilliantly intertwined, Mar-
co Island offers a wealth of cultural ac-
tivities that is attracting new homeown-
ers from around the world.”

Harwick Homes has been creating
and remodeling homes of distinction in
Southwest Florida for over 25 years
building new luxury homes priced from
$1 million to more than $10. The company
also builds private residences on individ-
ual home sites along the Gulf of Mexico.
From complete interior and exterior
makeovers and room additions, to kitch-
en and bath renovations and architectur-
al and design accents, Harwick Homes
covers the spectrum of home improve-
ment services.

Offices are located at 3368 Edge Cir-
cle, Unit 101 in Bonita Springs, Florida.

For more information, call (239) 498-
0801, email info@HarwickHomes.com
or visit online at HarwickHomes.com. 
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View of front elevation of new Harwick Home on Marco Island.

“We believe the process of building a home should be one of

the most pleasurable experiences of our clients’ lives.”

MARK SMITH
PRESIDENT OF HARWICK HOMES


